WORKFLOW

1. Set Goals

2. Create Contact List

3. Invite

4.  Present Opportunity/Share Products
5.  Follow Up

6. Get Started

7.  Teamwork
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SPECIAL EVENTS
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DUPLICATION EDIFICATION

CORE HABITS

Be a product of the product.
Acquire new customers regularly.

Present the buisness and the products to
at least 15 people each month.

Achieve at least 2 blocks each week.
Feed your mind daily.

Stay connected and contribute by
attending OTG events.

Be a Team Player

CONSULTATION

The purchase of any product or Business Support Material, as well as attendance at any event, is entirely optional and is not required as a Nu Skin Brand Affiliate.

The average sales compensation paid to EMEA Active Brand Affiliates each month in 2019 was approximately S50 USD. Note that these figures do not consider expenses incurred by a Brand Affiliate in the
promotion of his/her business. An average of 16.2% of EMEA Active Brand Affiliates earned a sales compensation payment on a monthly basis. A complete summary of earnings at each level in the Sales

Compensation Plan can be found at www.nuskin.com.”



http://www.nuskin.com/

